ﬂﬂi?ﬁﬁtLNUﬂﬂQV]éﬂ’ﬁﬂﬁ’]ﬂ

N19NUNUNAYNS (strategic planning) LUUNITIIIUNLTUND
UNPARTINNUIINFIInFauNs unRIaFINABUTANIA HaZlaNIEN
HILINADUNIYUINWIDAILINTDUNRAIAIANITAIUNITAAIA



N1 19UKNUNBYNS

N3N N3N N3N N13IALNUY

NaYNSN1INAIN NAYNSNIINAR NaYNSNITRY NAYNSATUNTNYINTUYBE



JUABUNITUIWIINAYNS

AU 1 Asitasizvigaunisal (situation analysis)

1.1 ﬁﬂswﬁe’?{ol,nma”aumﬂ"lu/ ANNA
1.2 3@ RIIaaauN1auan/ unnA

2.1 MINILNUNRLNTUDIUTHN
2.2 MINIUKNUARLNTUDINUIAFIAR
2.3 MIILNUNRELNEIZAUKRUN

3.1 ANFARAIANT
3.2 MsU{1A

4.1 MNFIAKA
4.2 MFIAILATCUHNIAND
4.3 nsdiianisdsuseunla




nMsieseanunsal iWumsiiasziduandongania wazaum
n"A eansangaude 9nsau Tena uazaUdssn

1. Anszidanndeugania Wunsuszifiugauds uazanseu

2. Aiszriaandeunvana Wunisuszidiulanis wazausassa

3. AATIZH SWOT



1. NIFINNAYNTVBIUTEN
1.1 Muualaenad a15Aa Wvane wag
INQUITAIAVIIUTEN
1.2 MUUAKUEIINAIINALNT

6 o a o
1.3 NagNoI=NUUIEN



A998 NAYNSNUINFINIVINGUNUIN YLD IUDEAAY (Boston

Consulting Group: BCG)

1. NAENSNITVILAT ( strategies) ¥139NAYNSNITLAIYLAULA
(growth strategy)

2. NAYNSNITINYIAIUATDINATA ( strategy)

3. nagnsnsiuenaUselav ( strategy)

4. NayNSN1509U ( strategy)



a o i & a o s
HARNNTIIUAT? HARNI NN Uy

(stars) (question marks)

NANNUNNVINLIU NARAUNNANA

(cash cows) (dogs)




nanAugdun9
(stars)
lvnagnsnisas1s
d71Asa9na19 (build)
NAAAUNTTINRY

(cash cows)

NARAUNNAUgn

(question marks)
lvnagmsnisasie
d91A5899819 (build)
NAASUIITIANGN
(dogs)

lonagnsnaunaniai (divest)
& & A Ps
wsatnuinegalselevl
(harvest)




1. NAENSN13VE18AI NNV (intensive growth strategy
- ﬂaqmémitmzma’m (market penetration strategy)
= ﬂaqwémsﬁmmmmﬂ (market development strategy)
- NAYNSNITWAIUINAAAMN (product development strategy)
2. NAYNSNITVYILAIMUUIINGT (integrative growth strategy)
6 (Y4 v o/ o o
- NaYNSN133UANUVI1MAY (backward integration strategy)
S (Y v 174 o o
- ﬂaEJ‘i/lﬁﬂ’l'i‘J’Jam’ﬂ‘lJ‘U'N%u'} (forward integration strategy)
= naamsm%amﬁu%muLﬂmnu (horizontal integration strategy)
3. ﬂﬁ&l‘l/lﬁﬂ’]'i“ll&l’]&lﬁl’m’mau (diversification growth strategy)
E nawsm'ﬁifamfamuaumnaﬂﬂuanma (concentric diversification Strategy)
. ﬂﬂ&l‘l/lﬁﬂ’]'i’i’aﬁm’ﬂu'i“ﬂ‘uLﬂEJ’Jﬂ‘L! (horizontal diversification strategy)
= ﬂa‘c’J‘I/Iﬁm'i‘J'mﬁ’Jmuau‘VILmﬂm\immﬂu (conglomerate diversification strategy)



NAYNSNITARIN NALNSNITHAN NALNSNITRY LALNAYNSAIY
y ¢ KX v & v Yy o o e s
NINYINTUYWE TIADIINUKNUNAYNS IVIHDARRDIANNUTIN 4 NAENS
nagnsn1seaa Wunagnsineanunisuusdlunaiaidimung
AAUANAIALUINNIY LAaZATAUARILAUINEANN (segmenting, targeting

And positioning: STP) waznagnsaIuUszaunN15naIn
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wAlula

W Tusnns
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AANLNAADNIANA
ulsuguarinnlssasduasuiin

RISEAR

sz

> g N[LIALTS

BGRRI 2Bk S

arudsralnasnann

ANS LN

WanA
229N afNAN . Z ; tJuns
Aﬂsmmm Wiy D
msﬁ'amsm?mm ANSNAR
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